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Think about your biggest sales achievement to date. It may be your largest sale or even a small sale that
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was particularly challenging.

Identify what, specifically, you did that made this your biggest sales achievement and what effect
these efforts had on the customer.

What three qualities will I draw upon when faced with challenges?

Notes

Copyright © Soco Sales Training Pte Ltd

prosper@socoselling.com | www.SocoSelling.com | @socoselling



	Text1: 
	Text: 
	Text2: 
	Text3: 


